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Forsakringsdistributionsdirektivet (IDD) kraver att
producenter av produkter delar information om den
avsedda malmarknaden for sina produkter med sina
distributdrer. Som en produktproducent har Brookfield
utvecklat malmarknadsparametrar for att forse dig med
denna information. Dessa ar inte avsedda for kunder
eller operativa séljare.

Vara malmarknadsparametrar tillhandahalls avsiktligen
utifran produktkategori for att fortydliga vem vara
produkter ar utformade for, vem de inte ar avsedda for
och hur vi férvantar oss att produkten kan erbjudas
kunder.

The Insurance Distribution Directive (IDD) requires
Product Manufacturers to share information about the
intended target market for their products with their
Distributors. As a Product Manufacturer, Brookfield has
developed ‘Target Market Statements’ to provide you
with this information. These are not intended for
customers or operational sales staff.

Our Target Market Statements are intentionally
provided at a product category level to clarify who our
products are designed for, who they are not intended
to support and how we expect the product can be
offered to customers.

KONST

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt &r avsedd for kunder som behdver
forsaékringsskydd for sin samling av konst och andra
samlarféremal.

Vem ar den har produkten avsedd for?
Privatpersoner, féretag, museer och
kommuner/landsting.

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du évervager den héar produkten
till din kund?

Kunder som agnar sig at kop eller férséljning av konst i
vinstsyfte.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan radgivning
beroende péa vad du foredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?
Vi skulle foresla att denna produkt kan saljas i fysiskt
kundmoéte eller per telefon.

FINE ART COLLECTIONS

What customer need is met by this product?

This product is designed for customers who require
insurance protection for their collection of fine art and
other collectibles.

Who is this product designed for?
Private collectors, corporate collectors, museums, local
authorities.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are engaged in the buying or selling of
art for profit.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?
We would suggest that this product can be sold face to
face or via telephone.

ART DEALERS

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt ar avsedd fér kunder som behdéver
férsakringsskydd for deras kommersiella lager av konst
och samlarféremal. Dessa kunder kan ocksa be om
ytterligare forsakringsskydd inom en och samma
férsakringsldsning for att skydda sin verksamhet.

Vem ar den hér produkten avsedd for?
Konsthandlare, auktionshus och juvelerare

ART DEALERS

What customer need is met by this product?

This product is designed for customers who require
insurance protection for their commercial stock of fine
art and collectibles. These customers may also require
additional insurance covers under a single package to
protect their business.

Who is this product designed for?
Art dealers, auction houses, jewellery retailers

Brookfield Underwriting AB
Box 5775
114 87 Stockholm

info@brookfield.se
+46 8 503 093 30




Brookfield

underwriting

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du 6vervager den har produkten
till din kund?

Kunder som inte agnar sig at kop eller forséljning av
konst i vinstsyfte.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan réddgivning
beroende pa vad du féredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?

Vi skulle foresla att denna produkt kan saljas i fysiskt
kundmodte eller per telefon, &ven om vi rekommenderar
att du traffar varje kund personligen.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are not engaged in the buying or
selling of art or other collectibles for profit.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?

We would suggest that this product can be sold face to
face or via telephone, although we would recommend
you meet each customer in person.

SMYCKEN, KLOCKOR OCH VARDEFOREMAL

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt &r avsedd for kunder som behdver
forsakringsskydd for skador pa sina smycken eller
klockor i bostaden och néar de bars, samt for enstaka
vardeféremal sasom konstverk som férvaras i hemmet.

Vem ar den har produkten avsedd for?
Privatpersoner som &ger ett eller ett mindre antal
smycken, klockor eller andra vardeféremal sasom
konstverk.

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du 6vervager den har produkten
till din kund?

Kunder som agnar sig at kop eller férséljning av
smycken, klockor eller vardeféremal i vinstsyfte.
Personer under 25 ar samt personer som inte ar
bosatta i Sverige.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan radgivning
beroende pa vad du féredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?
Vi skulle foresla att denna produkt kan saljas i fysiskt
kundmdéte eller per telefon.

JEWELLERY AND WATCHES

What customer need is met by this product?

This product is designed for customers who require
insurance protection for damage to their items of
jewellery or watches at home and whilst worn, as well
as for individual high-value objects such as artworks
kept in the home.

Who is this product designed for?

Private individuals who own a single or a small number
of items such as jewellery, watches or other individual
items like artworks.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are engaged in the buying or selling of
jewellery, watches or valuable items for profit.
Customers aged below 25 or who do not live in
Sweden.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?
We would suggest that this product can be sold face to
face or via telephone

MUSIKINSTRUMENT

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt &r avsedd for kunder som behdver
forsakringsskydd for skador pa sina musikinstrument.

MUSICAL INSTRUMENTS

What customer need is met by this product?
This product is designed for customers who require
insurance protection for damage to their musical
instruments.
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Vem &ar den har produkten avsedd for?
Privatpersoner, orkestrar och foreningar.

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du 6vervager den héar produkten
till din kund?

Kunder som agnar sig at kop eller forsaljning av
musikinstrument i vinstsyfte.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan réddgivning
beroende péa vad du féredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?
Vi skulle foresla att denna produkt kan saljas i fysiskt
kundméte eller per telefon.

Who is this product designed for?
Private individuals, orchestras or associations.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are engaged in the buying or selling of
musical instruments for profit.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?
We would suggest that this product can be sold face to
face or via telephone

BROOKFIELD HEMFORSAKRING

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt &r avsedd for kunder som behdver
forsékringsskydd for deras hem, I6segendom och
vardesaker. Dessa kunder kan ocksa be om ytterligare
férsékringsskydd inom en och samma
forsékringslosning for ansvar, juridiska kostnader,
personskada vid éverfall eller reserisker.

Vem ar den har produkten avsedd for?

Agare av privata hem av mer exklusiv karaktar och med
hoégre varden av 16s egendom / vardesaker.

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du évervager den har produkten
till din kund?

Kunder som agnar sig at kommersiell verksamhet i
bostaden.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan radgivning
beroende péa vad du foredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?
Vi skulle foresla att denna produkt kan saljas i fysiskt
kundmote eller per telefon.

HIGH VALUE HOMES

What customer need is met by this product?

This product is designed for customers who require
insurance protection for their homes, contents and
valuables. These customers may also require additional
insurance covers under a single package to protect
their liabilities, legal expenses or travel risks.

Who is this product designed for?
Owners of private homes with higher values of
contents, art or jewellery.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are engaged in commercial activities at
their private home.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?
We would suggest that this product can be sold face to
face or via telephone

VETERAN- OCH PRESTANDABILAR

Vilket kundbehov tillgodoses av denna produkt?
Denna produkt &r avsedd for kunder som behdver
forsakringsskydd for skador pa sina veteran- eller
prestandabilar.

CLASSIC CARS AND PERFORMANCE VEHICLES

What customer need is met by this product?

This product is designed for customers who require
insurance protection for their classic or performance
car.
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Vem &r den hér produkten avsedd for?
Agare av samlarfordon.

Vem ar den har produkten inte framtagen for, eller
finns det nagra funktioner som du bor vara
medveten om nar du 6vervager den héar produkten
till din kund?

Kunder som &gnar sig at uthyrning/leasing, kop eller
forséljning av fordon i vinstsyfte.

Kan denna produkt séljas med eller utan
radgivning?

Denna produkt kan saljas med eller utan réddgivning
beroende péa vad du féredrar och i enlighet med din
tillsynsmyndighets foreskrifter.

Hur kan jag erbjuda denna produkt till min kund?
Vi skulle foresla att denna produkt kan saljas i fysiskt
kundméte eller per telefon.

Who is this product designed for?
Owners of collectable vehicles.

Who is this product not designed to support, or are
there any features that you should be aware of
when considering this product for your customer?
Customers who are engaged in the leasing, buying or
selling of vehicles for profit.

Can this product be sold with or without advice?
This product can be sold with or without advice
depending on your preference and in line with your
regulator’s regulations.

How can | offer this product to my customer?
We would suggest that this product can be sold face to
face or via telephone.
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